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Lampiran 1 Formulir Pengajuan Kerja Profesi 
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Lampiran 2 Surat Pengantar Kerja Profesi 
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Lampiran 4 Lembar Harian Pelaksanaan Kerja Profesi 
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Lampiran 6 Surat Keterangan Pengalaman Kerja 
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Lampiran 7 Formulir Rencana Tindak Lanjut Pemantauan Kerja Profesi 
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Lampiran 8 Formulir Pengajuan Sidang KP 
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Lampiran 9 Foto Bersama Pembimbing Kerja 

 

 

Lampiran 10 Foto Bersama Divisi Creative 
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Lampiran 11 Hasil Pengerjaan Copywritting Artikel 
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Lampiran 13 Data Target Telemarketing yang Harus dihubungi 

 

 

Lampiran 14 Hasil Desk Research Digital Insight 
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